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“Peninsula Power Products are our 

exclusive dealer for marine engines 

in South Africa,” says Guillaume 

Costa, Sales Manager – Sub-Sa-

haran Africa for the French-based 

engine manufacturer. Costa, who 

is currently in South Africa working 

closely with the team at PPP, is 

excited about what the partnership 

could mean for the local market. 

“With engines available to this 

market in the 130hp to 1,650hp 

range for vessels of up to 60m, we 

believe that Baudouin and Peninsula 

Power Products are well-placed to 

provide a cost-effective alterna-

tive to the local maritime sectors. 
Furthermore, the Baudouin range 

includes both mechanical engines 

and electronic engines ,” he explains, 

adding that there is also a  range 

of Baudouin marine generator sets 

available from 85 to 1100KVA

 “This expanded offering is a huge 
opportunity for us,” confirms Alistair 
Lockhart of PPP, adding that the 

company is now in a position to 
provide products and services to a 

wider range of workboats, tugboats, 

fishing boats, passenger vessels and 
offshore support vessels. Without 
losing sight of their current focus on 

the fishing sector, Lockhart believes 
that the opportunities in the 
offshore oil and gas sector are now 
also more accessible to them. 

After travelling to South Africa to 
analyse the market potential, Costa 
met with PPP to investigate the 
opportunities. “We realised that 
we could add value to their product 

offering and that the company had 

the right experience, skills and 

technical team to represent us effec-

tively,” he says. 

PPP has a team of 12 technicians as 

well as an active sales team in Cape 
Town with a branch in Port Eliza-

beth. Technicians have now received 

additional training in the Baudouin 
range of engines and spares and are 

ready to support the maintenance of 

the brand. 

“We will not sell anything to the 

market that we do not have the 

expertise to provide after-sales 
support to,” says Bruce Lockhart of 

PPP. “Training is ongoing and Baud-

ouin have a strong training policy,” 

he adds.

Costa adds that they can provide 

“the shortest lead time in the 
market”. 

“When you breakdown at sea, 

you don’t want to have to wait for 

spare parts,” he says adding that 

a comprehensive dealer network 

for the southern African region is 

currently being finalised. 

A competitive advantage

“The timing is right for us. We have 
developed a good reputation in 
the industry for after-sales support 
and believe that the availability of 

the Baudouin range backed by our 

support will be well-received,” says 

Lockhart as he outlines the compet-

itive advantage that PPP aims to 
offer with their expanded range of 
engines and gensets.

Emphasising the competitive pricing 
of the engines, Lockhart adds that 

W
ith the Baudouin brand now within their stable, 

Cape Town-based engine supplier, Peninsula Power 

Products (PPP) has significantly expanded the range 
of engines, auxiliaries and generators that they supply to the 

maritime sectors and will benefit from the wealth of experi-
ence that the 100-year old Baudouin brand provides.

Major marine engine 
brand enters market 

through Peninsula 
Power Products



09

New agency strengthens Peninsula Power Products dealership       OUTSIDE BACK COVER

09Maritime Review Africa

MARCH / APRIL  2019

the easy access and user-friendly maintenance will be a popular  

feature in the industry. “The easily accessible parts, which  

are situated upfront and high on the engines, reduce  

maintenance time  
significantly,” he explains. 

“It is also important to note that Baudouin engines were  

built to be marine engines. They have not been converted  

for marine use,” he adds. 

Costa points out that, internationally, the brand is  
gaining market share. “We recently won the contract  

to supply engines to the New York Ferry Company,”  

he says as he highlights the brand’s penetration  
into new  

and diverse markets. 

Emphasising the importance of gaining a detailed  

understanding of a customer’s needs, a  

complete study of a vessel’s require- 

ments for speed, compliance and  

operation is undertaken in order to re- 
commend an engine and propulsion  

system that delivers to expectations.

Clients can also be assured of a com- 

pliant product that undergoes two  

quality control checks before being  

shipped from their manufacturing  

facility in France.

A future focus

A strong focus on research and  

development means that Baudouin  

is committed to developing new  
products that continue to meet EU  
Standards for all of the maritime  
market sectors. 

“The opportunity to represent  

the Baudouin brand locally makes  

complete sense for us. It is clear  

that they are making an impact in  

the industry internationally and we  
are excited to be a part of their plans  

for this region,” says Lockhart. 

LEFT: Bruce Lockhart, 

Ian, Guillaume Costa 

and Alistair Lockhart. 

Marine is in our DNA

MARINE & INDUSTRIAL  |  DIESEL ENGINES  |  GEARBOXES  | GENERATORS

With engines available in the 130hp to 1,650hp range 
for vessels of up to 60m, Baudouin and Peninsula Power 
Products are well-placed to provide a cost-effective 
alternative to the local maritime sectors. 
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